SUNPOWER’

CEOQO T.J. Rodgers on Solar ITC Loss

“Free at last. Thank God Almighty we are free at last”

OREM, Utah (June 9, 2025) — SunPower (aka Complete Solaria, Inc.) (“SunPower” or the
“Company”) (Nasdaq: SPWR), a solar technology, services, and installation company —today T.J.
Rodgers, Chairman and CEO, issued the following statement regarding pending legislation to

cancel or wind down the 30% solar Investment Tax Credit (ITC).

The soaring Martin Luther King quote is appropriate to describe the great opportunity now offered
to the solar industry and to SunPower, in particular to get the federal government out of our lives.
In the chip business, | survived two waves of government subsidies, Sematech (1987-1997) and
the CHIPS and Science Act (2022- ). These subsidies followed a downward spiral path of 1) free
money (here called welfare), 2) money with added political strings, and finally 3) money with
numbing speed- and profit-killing regulations. My direct experience is that, like tariffs, government
subsidies are bad and always harm the industry they intend to help. That's because the strings
force companies to build factories where they don’t want them, to follow building codes that
dramatically increase cost and slow down building schedules, to adopt wage and work rules that
make the workforce expensive and inflexible, and to cause the subsidized industry to get used to

living on welfare and to become unable to compete with lean un-subsidized companies.

That downward spiral is clearly demonstrated in my recent Wall Street Journal op-ed (link here),
which describes the cradle-to-grave record of the Sematech chip welfare program, now being
replicated by the new CHIPS Act, which is giving away $280 billion of taxpayers’ money to some
of the wealthiest corporations in the world — money that will be used for low-ROI projects that

the companies themselves were unwilling to fund.

Sematech was launched with its first $1 billion in 1987 and actually harmed All American
semiconductor companies, Sematech members and non-members, based on my direct
observations as the CEO of a chip company. This should serve as a warning to the solar industry

to rapidly abandon the ITC solar welfare program.

Last week we read that the congress worked “all night” on a bill to eliminate the solar investment
tax credit (ITC). This type of erratic oversight has undermined the solar industry since at least
1978. Why would anyone spend years and vast sums to build a business that could be shut down
by some ill-conceived government mandate, like tariff proposals that change weekly or
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congressional plans cooked up in all-night sessions? Washington'’s exit from solar will be a great
benefit to our industry, which should be lobbying for free markets, not subsidies. Yes, there will
be a one-time hurdle, our customers’ loss of the 30% ITC tax credit they now receive for installing
a solar system, but after that dislocation, the solar companies that survive (over 100 have
succumbed so far) will be able to hunker down and run their businesses properly. Some of my
college classmates were sloppy about attending classes and studying hard — and had to do
all-night cram sessions before exams. Some of those same C-students apparently got elected to
Congress and still “pull all-nighters,” but now to create multi-billion dollar, thousand-page bills that

they sign without ever having read them.

SunPower (1985)

SunPower was founded in 1985 and has survived every crash — dot-com, Black Friday, the 2008
housing crisis — for 40 years with the big, Chapter 11 black mark on its ledger in 2024. In my
opinion after working on the SunPower bankruptcy problems, the failure was — as always — one
of management, not controlling costs and demanding profitability, but this bad behavior is enabled
by the federal government and its ITC solar welfare program which provided subsidies to private
companies to install solar inefficiently, and induced banks to make poor quality loans to harvest
the ITC welfare.

| was the chairman of SunPower in 2005 when it raised $138 million ($232 million today) on its
initial public offering and soon became the world’s pre-eminent solar company with $1.4 billion in
revenue and $168 million in operating income in 2008. | left SunPower in 2010 after the giant
French oil company, Total, mounted a successful greenwashing effort to take over SPWR by
buying $1.37 billion of its stock (60%) from the open market. Total never even asked for a meeting
with me to help them with running a high-tech Silicon Valley company. The resulting SunPower
board was dominated by Total employees with little technical vision and no decision-making

authority. Now you can see why French gasoline is $7.50 per gallon.

SunPower survived that mismanagement and the other crises, but succumbed when its relentless
losses had piled up almost $500 million in debt they could not pay back. They asked the banks
for another $650 million; the banks said no; old-SunPower’s credit dried up; and they went into

Chapter 11 bankruptcy shortly thereafter.
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About 1,000 of old-SunPower’s employees were hired by my startup solar company, Complete
Solar (Nasdaq: CSLR), which we called the Ark — that is, a good place to be when the rains start,
because we were a public company and had cash. We bought key SunPower assets, including
its name and three businesses units. New SunPower emerged as a company with $320 million in
annualized revenue that created its first operating profit just two quarters after becoming part of
the new SunPower, the name we own and now use for the whole company. This quarter we are
on track to have our second profitable quarter. Yet, even with this record of rapid success, our
investors reasonably want to know if the proposed abrupt ITC cancellation would harm SunPower
or even put it out of business. To answer that question, we first need to understand new

SunPower’s structure.

Noah’s Ark Startup Strategy

This Complete Solar strategy for SunPower was approved by the old-SunPower board and
presented a “stalking horse” plan to the bankruptcy asset auction, which we won with a $45 million
bid and no competing bids. Complete Solar bought the SunPower assets it wanted and hired and
integrated about 1,000 SunPower people, but left the rest of the mess behind in the bankruptcy

estate.

r
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. Noah’s Ark

Actual 510-foot Oak Noah’s Ark Model — Williamsburg, KY
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Our Ark merger strategy is nothing but a typical Silicon Valley startup plan in disguise. Instead
of trying to save a big company in trouble by borrowing a lot of money (old-SunPower asked for
a $650 million bailout), the Ark Theory asserts, “Your old company has great assets. Get venture
funding for those assets (in our case $80 million), and build a new lean, flexible startup
organization around them that can make a profit with the assets you already have.” In a way, it's
better than a startup plan because the first-round accomplishment is already guaranteed. Our Ark
was predicated on a plan for a $100 million quarter supporting 1,225 people. When the dust
settled, SunPower’s first two quarters were $80 million each, so the Ark was reduced to 980

passengers.

Figure A. SunPower Revenue & Profit Performance

$M/quarter SPWR

Revenue
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Profit

-$39.6

After taking control of the assets on September 30, 2024, the newly combined SunPower focused
on becoming quickly profitable at its new revenue point of $80 million per quarter. In just two
quarters the combined losses went from a ($39.6 million) loss to a ($5.9 million) loss to a $1.3
million operating profit, the first profitable quarter in four years. Our current Q2’25 financial
guidance is that it will continue to make money in this quarter with an internal target (not guidance)
to exceed Q1°25 profit. We will give financial projections for Q3’25 after the details of the ITC
shutdown are known.
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Effect of ITC Loss on Solar Market

In this analysis, we use the worst-case ITC scenario with an abrupt cutoff in the end of Q4°25,
and model the financial impact on SunPower. Our models give us a seven-quarter snapshot of
various scenarios at one point in time and do not constitute our guidance. However, for
business as usual under various stresses, they do predict our breakeven revenue, which is
currently about $72 million (Figure D), and will fall further to $65 million (Figure F) when the cost

reductions in progress are complete.

Before modeling SunPower, we project scenarios for what might happen to the solar market when

the ITC dries up and we compete in a market with higher prices and lower volume.

On May 22, 2025, the U.S. House of Representatives
PHAST TRACK: LEGAL INSIGHTS ON ENVIRONMENT, ENERGY passed House Bl” 11 OfﬁCia”y tltled the uone Blg Beamifu'
AND INFRASTRUCTURE Bill Act” (OBBBA). This budget reconciliation bill includes

= significant energy-related provisions that would accelerate
House Bill Accelerates

the phaseout of clean energy tax credits and impose new

Phaseo Ut Of C Iean limitations on certain renewable energy project financing
Ene rgy Tax C red its a nd arrangements. In particular, the OBBBA shortens the
Restricts Leas i n g an d window for new wind, solar and other clean electricity
ags projects to qualify for federal tax incentives, and it denies
Tra nSfe ra bl I Ity tax credits for certain residential and community projects

structured as wind or solar leasing arrangements. Below is

May 27, 2025 a summary of the key energy provisions included in the
By Michael Haun, Auburn Wise, Lena Son and
Elaine Lee OBBBA.

PAUL

HASTINGS

Solar Market Analysis

As shown in the data chart in Figure C, the last six years were the best ever in solar volume with
shipments of 2,176 MW to 6,953 MW in 2015-2024 at relatively flat prices from $3.30 to $3.65 per
watt. During that period, the least squares line fitting the vertical part of the L-shaped demand
curve has a correlation coefficient of only R?=.06, showing that solar volume did not depend on
price in that region, which is further demonstrated by an inverted elasticity curve in which raising
price increases volume. Given that the price of $3.65/W had already been accepted by the market
in 2015, we believe the current market price of $3.30 can return to $3.65 (10.6% increase) without
affecting volume. After that, the volume penalty for increasing price is -584 MW/yr per $/W, as

determined by the slope of the horizontal part of the demand curve in which volume is highly
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correlated to market price (R? = 0.77). The short form: going forward, | believe the solar market

will stay constant up to $3.65/W and then contract at the rate of -584 MW/yr per $/W price.

Figure B. Solar Demand vs Price (SEIA) Solar Demand vs Price (SEIA)
Year  Demand (MW)
8000 MW (dc)* 2011 308 $ 6.25
1. The market has an L-shaped 2. jgi; gzg : 233
demand curve with a vertical 2014 1272 § 3.66
7,000 section of high demand from ® 2023 2015 2176 § 365
2,176 MW/yr — 6,903 MW/yr . 2016 2,643 $ 3.28
6,000 | With a narrow pricing window of ° 2':022 2017 2,253 $ 3.08
$3.30/W - $3.65/W, and no 1 |20 2,417 $ 3.05
volume dependence on price. " |2018 2864 $ 292
5,000 2020 3261 $ 3.00
®; 2024 2021 4224 $ 3.13
i 2022 6,003 3.30
4,000 y=1931.8x-24525 © 25021 2023 6,903 : 3.39
B’-0.0634 2024 4742 $ 3.30
2020 — o ;
3000 20199 2. There is also has region with a classic demand
2018 ' 2018 curve where demand droped from 1,272 MW/yr to
2000 i ®2018 308 MW/yr when price increased from $3.66/W to
' 2017 e, $6.25/W with a -584 MW/yr per $/W slope.
L1000 ® 2014 y= -5823.91x +3781.2
*1,000 megawatts x $3.30 per watt customer 2013 R°=0.7743
price = $3.3 billion dollars revenue. o *2011_‘__“ ® 2011
$- $1.00 $2.00 $3.00 $4.00 $5.00 $6.00 $7.00
W WIA- 05/25/2025

Figure C. Post-ITC Demand vs. Price
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Thus, our analysis predicts a price rise from $3.30/W to $3.88/W (17.6%) causing a volume loss
of 134 MW relative to the chosen starting point 4,742 MW reported for 2024, itself a down year.
If the -584 MW/yr per $/W gets applied the full $3.30 to $3.88 price change, the market would
drop by 339 MW in 2026, to 4,403 MW. SPWR’s revenue, assuming constant share of market,
will drop from 4,742 MW to 4,403 MW (7.2%). SPWR’s quarterly revenue would then drop from
$80 million per quarter to $74.2 million per quarter. So, we stress tested our P&L to that

number and worse.

Figure D. P&L for $80 Million Q2’25 (Model)

SunPower
In ($'000)
Unless Labeled

HC 2275 1,273 1,204 1,140 _1.015 909 At the current headcount of 909,
Tnstalls # 5,823 6,060 5,301 4155 3,617 3,549

System KW Tot 29,904 30,137 26,990 22,588 20,367 19,349

Net Revy - Tot (8) 202,5743 | 174,886.5 | 117,312.8 81,103.0 80,174.3 80,000.0 if we maintain the $80 million
COGS - Total (199,712.6)| (143,1626)| (95,030.3) (51,3216) (51,5336) (499502) quarte rIy runrate,

GP - Tot ($) 52,861.7 51,723.9 22,282.6 29,7814 | 28,640.7 30,049.8

GM (%) 26.1% 18.1% 19.0% 36.7%) 35.7% 37.6%

Sys Comm (§) (236159 (25,186.2)]  (18964.3)]  (15956.7)  (15096.3)]  (16,286.6)

Commission -11.7%! -14.4% -16.2% -19.7%! -18.8% -20.4%

Opex ex. Comm (30,946.1)|  (49,473.2)]  (42,8965) (19,764.3)] (12,269.9)]  (11,560.3)

Tot Opex (8) (54,562.1)|  (74,659.4)|  (61,860.9)|  (35721.0)| (27,366.2)| (27,846.9)

Opex (%) -26.9% -42.7% -52.7% -44.0% -34.1% 348%  our profit will double driven by
|Oplne (8) (1,7004)  (42,935.5)|  (39,578.3)|  (5,939.6) 1,274.4 2,202.9 added cost reductions. This is a
Oplnc (%) -0.8% 24.6% -33.7% -7.3%| 1.6% 2.8%

model, not a forecast.

The model for our current company predicts if we can make $80 million of revenue per quarter at
today’s costs, we will generate about $2.2 million in profit in Q2'25. We next model our quarterly
breakeven revenue to address how far our revenue can slip for us to remain profitable with current
costs.

Page 7 of 12



Figure E. Breakeven Revenue with P&L at Current Cost

In ($'000)

FCST FCST
Unless Labeled Q4'25 Q1'26
HC 2,275 1,273 1,204 1,140 1,015 909 897 893 889 893 893 893
Installs # 5,823 6,060 5,301 4,155 3,617 3,549 3,009 2,803 3,049 3,236 3,108 3,089
System KW Tot 29,904 30,137 26,990 22,588 20367 17,970 17,335 16,592 17,396 18,146 17,850 17,618
Net Rev - Tot ($) 202,574.3 174,886.5 117,312.8 81,103.0 80,174.3 74,300.0 73,000.0 72,000.0 71,000.0 72,000.0 72,000.0 72,000.0
COGS - Total (149,712.6)| (143,162.6)|  (95,030.3)|  (51,321.6)| (51,533.6)| (46,391.3)|  (44,560.8) (43,119.7)|  (43,734.1)|  (45,142.0)| (44,655.2)| (44,749.1)
GP - Tot (§) 52,861.7 31,723.9 22,282.6 29,781.4 28,640.7 27,908.7 28,439.2 28,880.3 27,265.9 26,858.0 27,344.8 27,250.9
GM (%) 26.1% 18.1% 19.0% 36.7% 35.7% 37.6%| 39.0%| 40.1%] 38.4% 37.3% 38.0% 37.8%
Sys Comm (5) @36159)]  (25186.2) _ (189643)]  (159567) _ (150963)]  (15.126.0)]  (15617.6)  (167113)]  (15.052.6)  (14116.2)]  (144644)  (14,065.9)
Commission -11.7% 14.4%)] -16.2% -19.7% -18.8% -20.4% -21.4% -23.2% -21.2% -19.6% -20.1% -19.5%
Opex ex. Comm (30946.0)|  (494732)  (42,8965)| (19,764.3)] (12,269.9)| (1L,5603) (12,265.6) (120034) (121777) (12,180.0)] (12,3242) (12,345.6)
Tot Opex (§) (54,562.1)  (74,659.4)|  (61,860.9)| (35,721.0)| (27,366.2)| (26,686.4) (27,883.2)| (28,714.7)| (27,210.4)| (262962) (26,788.5)  (26,411.5)
Opex (%) -26.9% -42.7% -52.7% -44.0% -34.1% -35.9% -38.2%) -39.9%| -38.3% -36.5% -37.2% -36.7%
OEInC |$' (1,700.4) (42,935.5) (39,578.3) (5,939.6) 1,274.4 1,222.3 556.0 165.6 55.5 561.8 556.3 839.4
Oplnc (%) -0.8%] -24.6% -33.7% -1.3% 1.6% 1.6% 0.8% 0.2% 0.1% 0.8% 0.8% 1.2%

Our revenue can drop to $74.3 million in Q2'25 and we will retain our operating income at $1.2
million because our Q1-Q2 cost-cutting measures will completely offset the revenue drop from
$80.2 million to $74.3 million. What if we further cut headcount?

-
-

.

. a -
ou

820 seats

Page 8 of 12



Figure F. P&L with Prior Breakeven Revenue and More Cost Cutting

In ($'000) FCST
Unless Labeled Q3'25
|HC 2,275 1,273 1,204 1,140 1,015 901 830 820 820 820 820 820
Installs # 5,823 6,060 5,301 4,155 3,617 3,549 3,009 2,803 3,049 3,236 3,108 3,089
System KW Tot 29,904 30,137 26,990 22,588 20,367 17,970 17,335 16,592 17,396 18,146 17,850 17,618
Net Rev - Tot ($) 202,574.3 174,886.5 117,312.8 81,103.0 80,174.3 74,300.0 73,000.0 72,000.0 71,000.0 72,000.0 72,000.0 72,000.0
COGS - Total (149,712.6)|  (143,162.6)|  (95,030.3) (51,321.6) (51,533.6) (46,391.3)|  (44,560.8) (43,119.7) (43,734.1) (45,142.0)|  (44,655.2) (44,749.1)
GP - Tot (8) 52,861.7 31,723.9 22,282.6 29,781.4 28,640.7 27,908.7 28,439.2 28,880.3 27,265.9 26,858.0 27,344.8 27,250.9
GM (%) 26.1% 18.1% 19.0%) 36.7% 35.7%)| 37.6% 39.0%) 40.1% 38.4% 37.3%)| 38.0% 37.8%
Sys Comm (§) (236159)]  (25.186.0)]  (18964.3) (159567  (150063)| (151260  (15617.6]  67113)] (150326  (41162)|  (144644)  (14065.9)
Commission -11.7% -14.4% -16.2%, -19.7% -18.8% -20.4% -21.4% -23.2% -21.2% -19.6%, -20.1% -19.5%
Opex ex. Comm (30,946.1)|  (49,473.2)|  (42,896.5) (19,764.3) (12,269.9) (11,442.5) (11,450.5)|  (10,780.7) (10,955.0) (10,957.3) (11,101.4) (11,122.9)
Tot Opex ($) (54,562.1)|  (74,659.4)|  (61,860.9) (35,721.0)|  (27,366.2)|  (26,568.7) (27,068.1)[  (27,492.0) (25,987.6)|  (25,073.4)|  (25,565.8) (25,188.8)
Opex (%) -26.9% -42.7% -52.7% -44.0% -34.1% -35.8% -37.1% -38.2% -36.6% -34.8% -35.5% -35.0%
Oplnc ($) (1,700.4)|  (42,935.5)|  (39,578.3) (5,939.6) 1,274.4 1,340.1 1,371.2 1,388.3 1,278.3 1,784.5 1,779.0 2,062.1
Oplnc (%) -0.8% -24.6% -33.7% -1.3% 1.6%) 1.8% 1.9% 1.9% 1.8% 2.5% 2.5% 2.9%

The Figure shows our profit will return to the $1.2 million-$2.0 million range for the full
seven-quarter period, even without any acquisitions. Of course, this stressed business-as-usual

analysis will blow up if a major event occurs, such as vendor or customer failure.
Why is our stock price so low?

Figure G. Share Price Analysis

s0« Price/Sales Ratio

Green Tech mRUN m SPWR
2.6x
2.5x
2.5x 2.4x
2.2x 2.2
2.2 -£X
X 2.1x
2.0x 2.0x
1.8x
1.6x
1.5x
1.2x
. 1.0
1.0x 1.0x X 0.9x
0.8x 0.8x 0.8x
0.7x
0.5x 0.5x 0.5x 0.5x
0.4 0.4 .
0.5x X x 0.3% 0.4x 0.3x
Oct 24 Nov 24 Dec 24 Jan '25 Feb '25 Mar '25 Apr 25 5/23/25 6/4/25

WJA - 06/04/2025

Price data based on last day of the month.

APR, MAY 23, & June 4 Revenue assumptions use Q1 Reported Revenue.
Sources: FactSet, Company data, SEC filings

Peers include: Sunrun, Sunnova, Enphase, SolarEdge, First Solar, Maxeon
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The Greentech company index shows a P/S ratio (defined as market cap/annualized revenue) of
2.6x declining to 2.1x over the last two years. The solar industry has been hit harder. Solar leader
SunRun dropped from 1.6x to 0.9x sales, while SPWR has remained anomalously low at about
0.5x sales during the whole period — despite our record of rapid accomplishments during our first
two quarters as a public company: buying SPWR assets, integrating 1,000 SPWR employees,
rebranding as SunPower and reducing operating income losses from $39.6 million to a $1.2

million operating income profit. We have identified at least two causes for this valuation anomaly.

Problem 1. Our “Going Concern” rating hurts our valuation more than we thought.

= Market @ Q
Home > Investing > Stocks > SPWR > Overview

m U.S.: Nasdaq

Complete Solaria —

InC + + ‘ CREATE AN ALERT

& AFTER HOURS

*1.3800

0.00 0.00%
After Hours Volume: 14.2K

Our share price was impacted, as was

Last Updatect May 23, 2025 7:37 pm. EDT that of peers, when the ITC elimination
cLOSE cHG cHG % bill was passed by the House of
FEEE 00200 Lazs Representatives, but note that our share

m o ™ price had already dropped significantly

<— Risk Factors published o two days earlier when our 10Q report

e was filed after-hours in the U.S., which

R llannounced is during the Asian trading day, where

there was a selloff timed with the news.

$1.25
Mon Tue Wed Thu Fri

In my detailed examination of our statement of Risk Factors in our 10Q report, on the day of the
share price drop related to our 10Q, we actually wrote in the 10Q Risk Factors section that “we
may never be profitable” on the very same day we had reported an operating profit for the
first time in four years. Our Risk Factors need to be better done, but the root cause fix must be
to get rid of the “going concern” rating — and that’s exactly what we have been working on since

taking over SunPower. Our goal is to get rid of the “going concern” rating by year-end.
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Problem 2. Ongoing confusion with negative news from old-SunPower and its bankruptcy.

Yahoo Finance
St
https://finance.yahoo.com

Complete Solaria, Inc. (SPWR) Stock Price,
News, Quote & History

Find the latest Compiete Solaria, Inc. (SPWR) stock quote, Thls problem can be Cleared up Wlth a
history, news and other vital information to help you with your

stock trading and investing. structured IR effort — and perhaps a legal
Bots not reporters effort — to remove the outdated, confusing
People also ask :

material from the Internet, where more than
What happened to my SunPower stock? Y 50% of the data recovered is wrong. The

new generational problem is more

Is SPWR a good stock to buy? v T . .
g 1 significant: internet bots posing as actual
What is SPWR stock forecast for 20257 v anaIyStS re-mine and repeat untrue and
harmful data from the past even if the prior
Why is SunPower stock so low? A output has once been removed. This
Bot slander repeat “bot slander” must end.

SunPower, one of the largest and oldest solar
companies in the United States, has taken its last dip
after announcing bankruptcy and delisting from the
Nasdaq Stock Exchange. Once valued as being worth
billions of dollars, SunPower's stock fell more than 99%
from its all-time high valuation, in 2007. Sep 17, 2024
Ordinary slander

@ https://www.pv-magazine.com

End of the line for a U.S. solar giant - PV Magazine

No Late Breaking News

The solar industry is somewhat in a turmoil right now. While we don’t have enough solid data to
modify our guidance, rumors are starting to flow: 1) a financial company (not among our top two)
may be in financial trouble, and 2) we have been sued by a major builder because we’re shutting
down its systems for 90-day-plus late payment (true). Finally, if the market contraction sets in a

reaction to the ITC news, it may impact our revenue as early as this quarter, not in Q1°26.

The solar industry, ethical heir to the aluminium siding industry, provides a test of character per
week. | have had to pass many of those tests to start creating a long-term record that we can be
proud of. What | do know is that we are going to be profitable again this quarter and I'll deal with

the other problems as they come up.
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About SunPower

The Company has been a leading residential solar services provider in North America since 1985.
The Company’s digital platform and installation services support energy needs for customers
wishing to make the transition to a more energy-efficient lifestyle. For more information visit
WWW.sunpower.com.

Forward Looking Statements

This presentation contains forward-looking statements within the meaning of Section 27A of the
Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as
amended, about us and our industry that involve substantial risks and uncertainties. Forward-looking
statements generally relate to future events or our future financial or operating performance. In some
cases, you can identify forward-looking statements because they contain words such as “will,” “goal,”
“prioritize,” “plan,” “target,” “expect,” “focus,” “forecast,” “look forward,” “opportunity,” “believe,”
“estimate,” “continue,” “anticipate,” and “pursue” or the negative of these terms or similar expressions.
Forward-looking statements in this presentation include, without limitation, our future quarterly revenue
projections, our expectations regarding our future fiscal financial performance, including with respect
to our future quarterly and fiscal combined revenues and profit before tax loss, expectations and plans
relating to further headcount reduction, cost control efforts, and our expectations with respect to stock
price and when we achieve breakeven operating income and positive operating income, including our
models about achieving operating income breakeven or profitability. Actual results could differ
materially from these forward-looking statements as a result of certain risks and uncertainties,
including, without limitation, our expectations relating to the ITC phase out and its impacts on our
business and market demand, our ability to implement further headcount reductions and cost controls,
our ability to integrate and operate the combined business with the SunPower assets, our ability to
achieve the anticipated benefits of the SunPower acquisition, global market conditions, changes to
domestic or foreign tariffs or tax incentives, any adjustments, changes or revisions to our financial
results arising from our financial closing procedures, and other risks and uncertainties applicable to
our business. For additional information on these risks and uncertainties and other potential factors
that could affect our business and financial results or cause actual results to differ from the results
predicted, readers should carefully consider the foregoing factors and the other risks and uncertainties
described in the “Risk Factors” section of our annual report on Form 10-K filed with the SEC on April
30, 2025, our quarterly reports on Form 10-Q filed with the SEC and other documents that we have
filed with, or will file with, the SEC. Such filings identify and address other important risks and
uncertainties that could cause actual events and results to differ materially from those contained in the
forward-looking statements. Forward-looking statements in this presentation speak only as of the date
they are made. Readers are cautioned not to put undue reliance on forward-looking statements, and
SunPower assumes no obligation and does not intend to update or revise these forward-looking
statements, whether as a result of new information, future events, or otherwise.

Company Contacts:

Dan Foley Sioban Hickie

CFO VP, Investor Relations
daniel.foley@sunpower.com sioban.hickie@sunpower.com
(858) 212-9594 (801) 477-5847

Source: SunPower
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